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Nonprofits typically have risk-averse investment objectives. That’s why a fixed annuity can be an attractive 
option for one. And with more than 1.5 million registered nonprofits in the U.S.—religious groups, fraternal 
organizations, civic associations, and public charities—chances are you have one as a client. 

Three benefits of a fixed annuity 
Here’s why an annuity can make sense for a nonprofit.

1 Principal protection: All invested principal is guaranteed to never decrease. 

2 Guaranteed rate of return for set time period: A set interest rate is determined for a period of years 
when a contract is purchased.

3 Tax-free gains: Because the nonprofit is tax exempt, all gains will be returned to the organization tax free 
when withdrawn.

Help nonprofits find safe return

How to title an annuity for a nonprofit
Titling is straightforward for these types of contracts. 

Owner: The owner is the nonprofit. The organization maintains full control over all decisions and signs all 
paperwork associated with the annuity contract.

Annuitant: The organization selects the annuitant, which is usually someone associated with the nonprofit 
whose age meets any restrictions. Because the annuitant is the measuring life of the contract, they have to 
be a living person. This serves two purposes: The annuitant’s age determines which types of annuities are 
available based on age restrictions and the annuitant’s death triggers the death benefit. 

Beneficiary: The beneficiary is also the nonprofit. If the annuitant dies during the course of the contract, the 
death benefit proceeds are paid back to the organization.

Titling example:
Owner: Nonprofit
Annuitant: Individual associated with nonprofit
Beneficiary: Nonprofit

If you’re working with a nonprofit, a fixed annuity can be an idea worth discussing.
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This communication is for informational purposes only. It is not intended to provide, and should not be interpreted as, 
individualized investment, legal, or tax advice. The tax information contained in this material is based on potential federal 
laws under consideration as of the date of its publication. Such laws are subject to legislative change and to judicial and 
administrative interpretation. Financial professionals and their clients considering the application of this information to 
their own situation should consult with a professional tax advisor prior to making any decision.

Delaware Life Insurance Company (Waltham, MA) is authorized to transact business in all states (except New York), the 
District of Columbia, Puerto Rico, and the U.S. Virgin Islands.

Guarantees are backed by the financial strength and claims-paying ability of Delaware Life Insurance Company (Waltham, MA).

© 2023 Delaware Life Insurance Company. All rights reserved. 

About National Sales Consulting (NSC)

The NSC team is a group of highly educated, experienced professionals who are go-to consultants on income 
and tax planning and business-building strategies. They can provide actionable sales ideas, meaningful 
content, and resources that are rich in education and practice management strategies, as well as ways to help 
simplify complex planning issues for clients. The team’s goal is to help financial professionals be successful. 

About Delaware Life

We’ve made it our mission to deliver value and results to everyone we work with by: 

• Building our client-focused products with straightforward features, appealing indexes, and reasonable 
fees—plain and simple. 

• Making products available to knowledgeable financial representatives who deliver those products with 
clarity and integrity to help clients make smart decisions to protect their savings and build for the future. 

• Creating a seamless, accurate service experience you can rely on from the first moment you contact us.

For more information on these strategies, please contact the Delaware Life National Sales Consulting team at:

• 844.DEL.SALE (844.335.7253) 

• SalesSupport@DLMarketing.com 

Visit the Delaware Life website at advisors.delawarelife.com.  
(First-time visitors will be asked to register.)

https://advisors.delawarelife.com/

